LIST BUILDING RESOURCE LIBRARY

8 Smart Strategies to Rapidly
Grow Your Email List
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One of the success factors of a solid list building strategy is deciding how to showcase
your free resource, or lead magnet. It’s critical that you make it as easy as possible for
your audience to optin -- and a big part of making it easy is where you place your opt-
In opportunity.

Of course, different lead magnets are designed to attract different segments of your
audience. This guide will help you find the perfect placement for every type of lead
magnet and ensure you begin growing your email list with quality leads starting today!

Strategy #1: Landing Page

Many smart marketers create stand-alone landing pages for their lead magnets

and drive traffic to these pages via free social media traffic and paid traffic like ads.
Landing pages are great because there are zero distractions and the full focus is on the
freebie, which can often lead to higher conversions. They are especially valuable when
promoting a lead magnet during a launch that you are not actively promoting on your
main website.

© AMY PORTERFIELD | 8 Smart Strategies to Rapidly Grow Your Email List



© AMY PORTERFIELD | 8 Smart Strategies to Rapidly Grow Your Email List 0 3



Strategy #2: Pop Up Boxes

| know what you are thinking: “Pop-ups are annoying!” And while a pop-up that doesn’t
add value can be, one that speaks to what your customer wants and needs can work
really well. Most pop-up tools allow you to both choose when and where your pop-up
appears -- giving you some nice flexibility -- and customize your pop-up, using sounds
and different colored buttons to make the opt-in more appealing.
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Strategy #3: Feature Box

A feature box is a full-width email opt-in box that can be placed anywhere on your
website. | recommend the very top of your website’s homepage -- it is your most
valuable real estate, which makes it a great place to help your lead magnet stand out
to all your website visitors. Anything “above the fold” is hard to miss.
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Strategy #4: Sidebars

Your website sidebars are a strategic (and often overlooked) spot for promoting your
lead magnets. This is a popular, and useful, strategy for bloggers, or for the blog section
of your website. When people link directly to your blog post (essentially bypassing your
homepage) the sidebar will ensure your readers see an opportunity to optin.
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Strategy #5: Collections

This strategy offers multiple resource opportunities to your audience, allowing each
subscriber to choose the topic that is most valuable to them. This also allows you to
segment your email list based on your new subscriber’s interests. When you segment,
you are able to write emails that make your readers feel like you crafted that email just
for them. Delivering a message that feels personal makes a big impact in such a noisy
world!
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Strategy #6: Social Media Bios

Having a short, compelling call to action in your social media bios that invites people to
grab your lead magnet is super effective because chances are, if someone is looking at
your Facebook or LinkedIn profile, they’re already interested in what you have to offer.
This is a quick and easy way to encourage your followers to join your email list. Plus,
apps like Linktree and Later’s Linkin.bio feature can help you add multiple links to your
social media bio so you can drive traffic to other pages you want to promote, like a new
product or campaign.
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https://later.com/free-link-in-bio/
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Strategy #7: Blog Posts

This strategy is also known as a “content upgrade” because you are aligning the lead
magnet with the topic of your blog post. For example, several of my podcast episodes
include a free resource that supports the weekly episode’s topic. Inside the blog post
with my show notes, | add an opportunity to opt-in. This strategy is HIGHLY valuable as
a way to go deeper with your audience on a specific topic and to help you grow your
email list every single day.
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Strategy #8: Live Video

Live videos are the most powerful way to connect with your audience on social media.
With Facebook Live, Instagram Stories, Reels, and TikTok, you can easily find ways

to talk about your lead magnets and drive traffic to them quickly. One of the most
strategic ways to do this is to prepare a freebie that is aligned with the topic of your
live broadcast. Once you present your content, it’s an easy transition to encourage your
viewers to go check out your lead magnet.
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